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Self-Assessment

1. Describe your business.  What do you do?

	


2. Who is your target market?

	


3. What results do your clients hope to achieve by working with you?

	


4. When people ask you what you do for a living, what do you say?

	


5. Do you have a well-articulated system (written down) that explains how you help your customers achieve the results they desire?  If so, explain the system briefly below.
	


6. How many clients do you currently have?

	


7. On average, how many new customers do you enroll each month?

	


8. How much do you charge for your services?

	


9. Write down the income you’ve earned this year in your business so far.  (Approximate if you don’t know exactly.)
	


10. Write down what you expect to earn in total in this year from your business. 
	


11. Write down what you earned last year from your business. (Approximate if you don’t know exactly.)
	


12. Write down the income you desire to earn in the next 12 months from your business? 
	


13. Take a moment now to get really honest with yourself. Is this stated income jump realistic in your mind?  Yes or no? 
	


14. If no, restate a more realistic jump for the next 12 months. 
	


15. On a scale of 1 to 10 how likely is that income jump in the next 12 months? 
	


16. How many people do you have on your mail/email list?

	


17. How do you enroll new people to your mailing list?

	


18. What results do you intend to manifest three months from now?  Specifically...

a. How many clients do you intend to serve three months from now?  
b. How many new clients do you intend to enroll?  
c. What is your intended monthly income three months from now?
d. What new marketing activities would you like to see yourself consistently engaged in?

	


19. Are your three-month goals realistic in your mind?  Yes or no? 
	


20. If no, restate more realistic three-month goals. 
	


21. How much time do you currently dedicate to marketing and selling each week? 
	


22. Is it realistic you can “earn” your new income target with the time you have allocated? 
	


23. If no, what do you believe is a more realistic time frame to manifest the new income desired? 
	


24. What is working in your marketing system?  What has brought business in the past? 
	


25. What are you already doing to market yourself? Networking groups, free teleseminars, newsletter, blog, pay-per-click, public speaking, partner referral program, customer referral program, article writing, online community, etc.
	


26. Do you have a system to help you bring in NEW prospects? A consistent way to introduce new people to your products and services every month?

a. If so, what are they? 
	


27. Do you have a system to give your prospects (people on your mailing list) a positive experience of you?  Do they get to experience your products and services before buying?

a. If so, what are they?
	


28. Are you good at making invitations?  Do you consistently make invitations to prospects and customers that enable them to either experience more of you?  Do you consistently invite prospects to be your customer?

a. About how many invitations do you make per day, per week, per month?

b. About what % of the time do your prospects say yes?
c. Are you good at making invitations?  Do you consistently make invitations?
	


29. Why did you enroll in this program?  What do you hope to achieve?

	


30. What, if anything, would get in the way of you achieving the results you desire in this program?  What self-limiting thoughts, habits, or beliefs might derail your success?

	


31. Why is it important for you to be successful with this program?  What will be possible for you if you manifest the results you hope for?

	


32. On a scale of 1-10 (1 being low, 10 being high), how committed are you to this program?

	


33. Are you committed to playing “full out” and allowing me to refund half your tuition??  

	


Please email your completed Self-Assessment to coco@worldchangingbusiness.com.  
Thank you!
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